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Riding the new wave of young, energetic
REALTORS® is David Abramson of Long
& Foster REALTORS®, whose work ethic
and commitment to providing his clients
with an unparalleled level of service put
him at the very front of the pack.

Abramson, of the D.C. Metro area,
combines an affinity for modern online
marketing opportunities with an old-school
work ethic. “The first place people look
when considering buying a home is the
internet,” says Abramson, “and I am the guy
who walks into a meeting with prospective
clients with my iPad...I can explain to them
the possibilities of new media marketing, the
advantages of social media.” While some
tech-heavy REALTORS® utilize technology
as an alternative to client interaction,
Abramson’s modus operandi is to combine

the tech and the personal. “I”m always there
for my clients. I don’t have standardized
hours. Sometimes it’s nine to five,
sometimes it’s 6 AM until midnight. I am
pretty much always on call. I literally never
turn my phone off. I view real estate as a 24-
hour business, and if a client has a concern at
2 AM, I am going to take that call,” explains.

A former Communications and Marketing
executive whose previous career involved
tangential exposure to the real estate world,
Abramson decided in 2009 to obtain his
agent’s license. “I wanted to fully immerse
myself in the real estate world, not just the
marketing and communications side of
things,” he explains. “I love working for
myself, being my own boss and treating my
clients with the VIP level of service that they
deserve.” Additionally, Abramson enjoys
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“I love working for myself, being my own boss and treating
my clients with the VIP level of service that they deserve.”

being able to utilize his skills in a way that
helps people. “There is no greater satisfaction
than helping my clients buy their dream
home…I am not selling them a house, I am
selling them a lifestyle that they want for
themselves and their family."

Deciding which company to team up with
was a no-brainer for Abramson. “I chose
Long & Foster because they’re the largest
privately owned real estate agency in the
world. I figured, if I am going to be the best
REALTOR® in the area, I want to associate
myself with the best.” Long & Foster, which
boasts a huge presence in the DCMetro area,
is almost omnipresent. “My wife once told
me, ‘your company is like Starbucks...they’re
on every corner.’”

Intuitively understanding the importance of

trust and integrity in a field awash with
agents of lesser character, Abramson rapidly
cultivated a business that continues to grow
exponentially due to the propensity of current
and past clients to refer new customers to
him. These referrals—a reflection of
Abramson’s highly professional handling of
each and every step of the transaction—have
provided the bulk of Abramson’s business.

“I treat every transaction as if I am the buyer
or the seller. If I am negotiating a purchase,
I make sure they’re paying what I believe is
a fair price. If I am representing the seller, I
make sure I am marketing my listings
extensively and appropriately, providing
exposure that other agents can’t always
deliver.” Abramson continues, “When I am
working with a client, I make sure that they
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feel as if they are the only one I am working
with. It’s a good feeling knowing that you
are the best advocate they could have.” This
level of attention translates into rewards that
transcend the financial, he says. “Most of
my clients become friends. My social life
grows exponentially with every transaction
I close.”

Exceptional marketing skills, a genuine
concern for his clients, and a sturdy work

ethic are the components of the high-
powered engine that is David Abramson’s
real estate career. But it’s something else
entirely that provides the fuel: “It’s love,” he
says. “I love this business, I love my clients.
I love waking up every morning knowing
that I am going to find my client their next
home, and that I am an important part of their
lives. I am really good at what I do. And,”
adds Abramson with a laugh, “it’s a lot of
fun, too.”


